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BUSINESS DEVELOPMENT




Answer the following questions about your Sales Process and return it to David Marks at david@vkabd.co.uk, or fax to +44 (0) 2072892390.

David will contact you for a complimentary assessment of your sales process.

Name:      
Company:      
Email:       
Direct Phone:      
	
	I/We Always
	Strongly 
agree
	Somewhat 
agree
	Somewhat 
disagree
	Strongly
disagree

	1.
	…meet our targets for profitable business
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	2.
	…follow a consistent sales process
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	3.
	…generate sufficient good quality leads
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	4.
	…fully understand our prospects’ needs
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	5.
	…establish rapport with our prospects 
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	6.
	…sustain a productive relationship with prospects over a long period
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	7.
	…arrange a sufficient number of 

face-to-face meetings with decision makers
	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 

	 FORMCHECKBOX 


	8.
	…conclude all my/our sales meetings with an order (successful outcome)
	
	
	
	

	9.
	What is your greatest sales challenge?
	     









